
Writing Sales Content
The Hook that gets your prospects attention



Sales Content is the HOOK you use to 
in your Facebook Ad to get the 
attention of potential prospects…

You need to address their pain, and 
make it clear that your Offer is the 
solution to their problems.

The sales hook for this content is How 
do you get it all done? How do you get 
it all done? 

Sales content needs to feel like it will 
not take a lot of time to read - notice 
all the white space in this content.

First Get your 
prospect’s attention 
by addressing  their 
PAIN.

Then Offer a 
solution to their 
pain… a solution 
that is so powerful 
they are willing to 
give you their name 
and email address in 
exchange for your 
Offer.



Give your Propect 
reasons to NOT ignore 
your Offer

Be sure to add 
several LINKED 
CTA’s (call to 
action) thru-out 
the content.



Be sure to to include a few 
bullet points as to what you 
prospect can learn from your 
Offer…

And add more links to your 
landing page.



The Landing Page with 
the Contact form is the 
whole point of the FB 
Ad and Sales Content.

Keep that in mind that 
your Offer is the 
solution to your 
prospect’s pain points, 
and remember to 
focus on the pain.


